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PRODUCT UPDATE:
Lower Lending Limit Unlocks More 
Opportunities to Grow Your 
Production
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YOUR PRESENTERS

SVP of Wholesale
linkedin.com/in/mark-oneil

Mark O’Neil has over 20 years of 
experience in reverse mortgages, with a 

background as a real estate attorney, loan 
officer, and top-producing wholesale AE. 
He currently serves as SVP of Wholesale 
at Mutual of Omaha Reverse Mortgage, 
leading the channel’s national growth.

Wholesale Account Executive 
& Sales Team Lead

linkedin.com/in/petekulis

Pete Kulis has over 20 years of mortgage 
industry experience, serving as a Reverse 
Mortgage Account Executive in both retail 

and wholesale. He is known for his product 
expertise, strong broker relationships, and 
consistent, compliant sales performance.

https://www.linkedin.com/in/mark-oneil
https://www.linkedin.com/in/mark-oneil
https://www.linkedin.com/in/mark-oneil
https://www.linkedin.com/in/petekulis
https://www.linkedin.com/in/petekulis
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• Products
• ARMs
• Fixed
• SE +

• Credit
• Properties
• Borrowers
• Sample Numbers

*Minimum age for LA, WA is 60, 62 in NC and TX.
** Fixed and Plus only in PA and WA.
Broker only in WA.
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BASICS

*Minimum age for LA, WA is 60, 62 in NC, NH, and TX.
**Fixed and Plus only in WA.

Product Type Fixed and ARM
Product Eligibility Traditional, Purchase and Refinance
Appraised Value $300,000 - $10,000,000
Max Loan Amount $4,000,000

Available States 41 (+DC)

Minimum Age 55*

Initial Distribution 
Limit No

MIP No
Non-Recourse Yes
Debt Consolidation Yes

Lender Established 
Set Aside (LESA)

Fully Funded only, voluntary LESAs, adds 
.25% to the rate
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ARM 
HIGHLIGHTS

Note: ARMs not available in WA
*No Servicing Fee in IL,TX
MO has a max Origination Fee of 2% of Principal Limit

• LOC grows at 1.5% for 7 years
• Prepayments allowed, first 25% cannot be redrawn
• Can draw for 10 years

• 5% Lifetime cap over Initial Rate
• Floor Rate: greater of start rate - 1.5% or 5.5%

• LOC only
• no monthly payment options

• No cap on monthly adjustments
• 25% minimum Initial Loan Balance
• $20 monthly servicing fee*, no set aside
• Origination Fee payable to partner
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MO has a max Origination Fee of 2% of Principal Limit

• Fixed rate for life of loan
• 100% draw required

• Can draw less with LOE

• Origination Fee (payable to lender)
• No monthly servicing fee
• SecureEquity+® 

• 9.49% Fixed Rate 
• Approximately 5% higher PLFs
• Great refinance opportunity (12-month seasoning)

FIXED 
HIGHLIGHTS
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Streamlined Financial Assessment
• No RI review for borrowers with mid FICO of ≥720

• Satisfactory Credit and Property Charge history without 
use of Extenuating Circumstances or Compensating 
Factors 

• Not applicable on Purchase transaction 
• Do not submit income docs if above guidelines are met.

• Shorter Lookbacks
• 12 months on installments
• 12 months on property taxes (720+ FICO, taxes 

current and no Comp Factors)

• Proceeds can be used to:
• Payoff a Judgments and Chapter 13 (with 2 

years history)
• Payoff non-lien debt to qualify 
• Consolidate debt 
• FICOs <600 require LESA
• LESAs require .25% rate increase (applies to all)

• Collections and Charge-offs LOEs only
• Supporting Documentation not required

CREDIT 
HIGHLIGHTS
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• Primary Residences Only
• Condominiums

• FNMA Limited Review
• 1 ADU allowed 

• Borrower can reside in ADU
• Unique properties allowed

• Log cabins, berm homes, etc.
• Must have comparables

• No maximum acreage 
• Must have comparables

• No Lien Seasoning
• Minimum 12 months on reverse refinances

• Can stay in Tax Deferral programs

PROPERTY 
HIGHLIGHTS
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• US citizens, permanent resident aliens
• Revocable and Irrevocable Trusts
• POAs (courtesy included) allowed
• All Counseling Certificate allowed

• Other proprietaries
• HECM certs with HECM Borrower Certification
• NBS’s remaining on Title must attend SE counseling

• No Regional or Family Size RI requirements
• 1 Borrower - $750, 2+ Borrowers - $1,000

• Non-Borrowing Spouses
• No Deferral Period
• Allowed to reside in the home with borrower
• Age ineligible NBS can remain on Title
• No effect on the Principal Limit
• Videotaped attorney interview for all occupying NBSs and 

any non-occupying NBS with ownership or in community 
property interests.

BORROWER 
HIGHLIGHTS
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CASE STUDY
Giving the Borrower More Choice with 
SecureEquity® ARM

Borrowers: John and Mary
Ages: 75 years old 
Property: Worth approximately $300,000 
Problem: Traditional mortgage payment of $100,000
Goal: Eliminate the existing monthly mortgage 
payment and establish a line of credit that can be used 
in the future for home improvements, healthcare 
expenses, travel, or unexpected needs.
Solution: SecureEquity ARM

CA property. Based on rates available 09/30/26
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CASE STUDY

The Result: The HECM does not cover the existing $100,000 
mortgage plus closing costs, while SecureEquity pays off the 
mortgage and leaves the borrower with approximately $39,400 
available through a line of credit.

CA property. Based on rates available 09/30/26. *Borrower must occupy home as primary residence and remain current on 
property taxes, homeowner's insurance, the costs of home maintenance, and any HOA fees.

Giving the Borrower More Choice 
with SecureEquity® ARM
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CASE STUDY
Purchasing a $1.5 Million Dream Home

Borrower: Michael 
Age: 68 years old 
Property: Worth $1,500,000
Problem: paying cash for the property requires 
liquidating investments and tying up a substantial 
amount of capital in a non-income-producing asset. 
Goal: Maximize liquidity and maintain flexibility
Solution: Reverse mortgage with a principal limit of 
$660,000, preserving over $700k of his portfolio

CA property. Based on rates available 09/30/26
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CASE STUDY

SecureEquity materially improves the 
economics of this $1.5 million reverse 
mortgage purchase compared with 
the HECM. Both SecureEquity options 
provide a $660,000 Principal Limit, 
compared with only $425,951 under the 
HECM. That additional borrowing 
capacity translates directly into a 
significantly lower cash requirement from 
the borrower.

CA property. Based on rates available 09/30/26

Purchasing a $1.5 Million Dream Home
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CASE STUDY
Saving a Widow’s Home

Borrower: Margaret
Age: 83-year-old widow
Property: Worth $1.2 million
Problem: Struggling to manage household finances on 
a fixed income with Social Security and a small 
pension; owes approximately $500,000 on her 
mortgage
Goal: Financial stability; prevent herself from falling 
behind on payments and going into foreclosure
Solution: Reverse mortgage

CA property. Based on rates available 09/30/26
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CASE STUDY

The Result
The reverse mortgage eliminated Margaret's 
monthly mortgage payment,* stopped the pending 
foreclosure, and provided a long-term plan for 
managing property charges through the LESA. 
Most importantly, it allowed her to remain in the 
home she loved without the stress of making a 
monthly mortgage payment.

For Margaret, the reverse mortgage was more 
than a financial transaction—it was a way to 
preserve her independence, remain close to her 
family and neighbors, and stay in the home that 
held a lifetime of memories.

CA property. Based on rates available 09/30/26. *Borrower must occupy home as primary residence and remain 
current on property taxes, homeowner's insurance, the costs of home maintenance, and any HOA fees.

Saving a Widow’s Home
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CASE STUDY
Consolidating Debt

Borrower: David
Age: 78 years old
Property: Worth approximately $600,000
Problem: He accumulated several debts, including a 
traditional mortgage, credit card balances, and a home 
equity line of credit for medical expenses and college 
tuition for grandchildren; he is paying over $2,500 per 
month toward debt service
Goal: Financial stability; Coverage of monthly debt 
payments
Solution: SecureEquity® reverse mortgage

CA property. Based on rates available 09/30/26
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CASE STUDY

The Result
The SecureEquity reverse mortgage paid off 
approximately $275,000 in existing debt, eliminating 
David's monthly mortgage payment* and other debt 
payments. By consolidating his obligations into a single 
reverse mortgage with no required monthly principal and 
interest payment, he significantly improved his monthly 
cash flow and reduced financial stress.

Perhaps most importantly, the proprietary reverse 
mortgage allowed David to accomplish this despite 
owning a non-FHA-approved condominium, a 
property type that would have prevented him from using 
a traditional HECM.

Consolidating Debt

CA property. Based on rates available 09/30/26. *Borrower must occupy home as primary residence and remain current on property taxes, homeowner's insurance, the costs of home 
maintenance, and any HOA fees.
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SecureEquity® Proprietary (Jumbo) Reverse

Say “yes” to more deals
Go beyond HECM limits (higher 
values, more property types) 

Increase revenue per deal
Larger loan amounts = 
stronger earnings with fewer 
transactions 

Serve higher-value clients
No FHA cap + no mortgage 
insurance = better fit for 
affluent borrowers

Win more purchase business
Compete in higher price points and 
help 55+ buyers stay competitive 

Build credibility faster
Present multiple solutions—
not just one product 

Reduce fallout as you learn
More flexibility = fewer deals lost 
due to guideline constraints
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Mutual Resources & Protection
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CO-BRANDED MATERIALS

Customize Assets Below

To customize a flyer, please 
select customize for one of 
the assets below, then enter 
your information correctly in 
the form and hit submit. 

If you do not fill out the form 
correctly, this may delay the 
process or your request may 
need to be resubmitted.
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 Mutual of Omaha Reverse 
Mortgage will not solicit your 
borrowers and will exclude 
them from targeted marketing 
campaigns

 You will be alerted if a payoff is 
ordered on one of your loans

 Your firm’s name will be added 
to the monthly servicing 
statement

We Support Your Business – 
Not Compete with it.

*Minimum age for LA, WA is 60, 62 in NC and TX.
** Fixed and Plus only in PA and WA.
Broker only in WA.

BROKER 
PROTECTSM 
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ANY QUESTIONS?
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These materials are designed to provide the reader with a general overview and understanding of the topic(s) presented and are not 
intended as a substitute for consultation with qualified legal counsel regarding the manner, in which the laws, regulations, and guidelines 
covered may apply to a particular fact pattern or business model.  No part of this presentation may be reproduced, forwarded, copied, or 
redistributed in any form or by any means without the prior written consent of Mutual of Omaha Mortgage (“MOOM”). This presentation 
could include technical inaccuracies or typographical errors. MOOM does not guarantee the accuracy of the information provided and 
disclaims any and all express or implied warranties, including, but not limited to, any warranties of merchantability or fitness for a particular 
purpose or use. This presentation should not be construed as legal advice or relied on as a sole resource for any part of the Lifestyle 
Home Loan. Unauthorized reproduction, forwarding, distribution or display of this copyrighted work is subject to criminal and civil penalties 
under federal law. These materials are not from and were not approved by HUD or FHA.
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Borrower must occupy home as primary residence and remain current on property taxes, homeowner’s insurance, the costs of home maintenance, and any HOA fees.

Mutual of Omaha Mortgage, Inc. dba Mutual of Omaha Reverse Mortgage, NMLS ID 1025894. 3131 Camino Del Rio N 1100, San Diego, CA 92108. Alabama Consumer Credit License 22123; Alaska 
Broker/Lender License AK1025894. Arizona Mortgage Banker License 0926603; Arkansas Combination Mortgage Banker/Broker/Servicer License 109250; Licensed by the Department of Financial 
Protection & Innovation under the California Residential Mortgage Lending Act, License 4131356; Colorado Mortgage Registration 1025894; Connecticut Mortgage Lender License ML-1025894; 
Delaware Lender License 028515; District of Columbia Mortgage Dual Authority License MLB1025894; Florida Mortgage Lender Servicer License MLD1827; Georgia Mortgage Lender 
License/Registration 46648; Hawaii Mortgage Loan Originator Company License HI-1025894; Idaho Mortgage Broker/Lender License MBL-2081025894; Illinois Residential Mortgage Licensee 
MB.6761115; Indiana-DFI Mortgage Lending License 43321; Iowa Mortgage Banker License 2019-0119; Kansas Mortgage Company License MC.0025612; Kentucky Mortgage Company License 
MC707287; Louisiana Residential Mortgage Lending License 1025894; Maine Supervised Lender License 1025894; Maryland Mortgage Lender License 21678; Massachusetts Mortgage Broker and 
Lender License MC1025894; Michigan 1st Mortgage Broker/Lender/Servicer Registrant FR0022702; Minnesota Residential Mortgage Originator Exemption MN-OX-1025894; Mississippi Mortgage 
Lender 1025894; Missouri Mortgage Company License 21-2472; Montana Mortgage Broker and Lender License 1025894; Nebraska Mortgage Banker License 1025894; Nevada Exempt Company 
Registration 4830. Licensed by the New Hampshire Banking Department, Mortgage Banker License 19926-MB; Licensed by the New Jersey Banking and Insurance Department. New Jersey Residential 
Mortgage Lender License 1025894; New Mexico Mortgage Loan Company License 1025894; North Carolina Mortgage Lender License L-186305; North Dakota Money Broker License MB103387; Ohio 
Residential Mortgage Lending Act Certificate of Registration RM.804535.000; Oklahoma Mortgage Lender License ML012498; Oregon Mortgage Lending License ML- 5208; Pennsylvania Mortgage 
Lender License 72932; Rhode Island Lender License 20163229LL. Rhode Island Loan Broker License 20163230LB; South Carolina BFI Mortgage Lender/Servicer License MLS-1025894; South Dakota 
Mortgage Lender License ML.05253; Tennessee Mortgage License 190182; Texas Mortgage Banker Registration 1025894; Utah Mortgage Entity License 8928021; Vermont Lender License 6891; 
Virginia Mortgage Broker and Lender License, NMLS ID #1025894 (www.nmlsconsumeraccess.org); Washington Consumer Loan Company License CL-1025894; Wisconsin Mortgage Banker License 
1025894BA; Wyoming Mortgage Lender/Broker License 3488. (866) 200-3210. Subject to Credit Approval. 

Charges such as an origination fee, mortgage insurance premiums, closing costs and/or servicing fees may be assessed and will be added to the loan balance. As long as you comply with the terms of 
the loan, you retain title until you sell or transfer the property, and, therefore, you are responsible for paying property taxes, insurance and maintenance. Failing to pay these amounts may cause the loan 
to become immediately due and/or subject the property to a tax lien, other encumbrance or foreclosure. The loan balance grows over time, and interest is added to that balance. Interest on a reverse 
mortgage is not deductible from your income tax until you repay all or part of the interest on the loan. Although the loan is non-recourse, at the maturity of the loan, the lender will have a claim against 
your property and you or your heirs may need to sell the property in order to repay the loan, or use other assets to repay the loan in order to retain the property.

These materials are not from HUD or FHA and the document was not approved by HUD, FHA or any Government Agency.

For licensing information, go to: www.nmlsconsumeraccess.org
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Mutual of Omaha Mortgage, Inc. dba Mutual of Omaha Reverse Mortgage, NMLS ID 1025894. 3131 Camino Del Rio N 1100, San Diego, CA 92108. Subject to Credit Approval. 
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